Seller Burnout

The current banking turbulence has imposed time delays and undue pressures upon the property sellers.  Closing a property in thirty days is nearly impossible.  The loan approvals and the required appraisals are extending the loan and appraisal contingency  (buyer cancellation) periods beyond the normal 17 to 21 days to over 30 days.  The banks can further complicate the contingency period by requiring a second appraisal (over kill) that results in an additional delay in releasing the buyer’s ability to cancel.   Any contingency delays are extremely important to a seller who has committed to making home infrastructure improvements during an unstable housing market. 

An unstable market coupled with buyer commitment delays may create seller havoc. Seller’s may experience pressure to perform improvements to meet escrow deadlines without a guaranteed sale.   In a normal market sellers ask their agents to monitor the loan and appraisal to ensure there is committed sale prior to meeting the buyer’s negotiated demands.  

This new delay must be considered when the buyer negotiates the purchase of the loan and the accompanying loan lock and the seller when they agree to correct various parts of the home infrastructure in order to meet city codes, safety issues, and or maintenance within a limited escrow period.   In a short escrow period , 45 days or less, we may have buyers and sellers struggling with the various risks of loosing their invested sales contract expense, buyer loan and inspection costs and seller’s improvement expense.   

Most sellers are  holding off  negotiated property improvements  and the selling agent (buyer agent) may begin applying pressure to the seller to perform the infrastructure work without the guarantee of sale.  As long as a contingency exists the buyer has the option to cancel the sale.

